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Why Your Community Needs a
Homeownership Strategy




Homeownership Matters and
Is Possible for New Mexicans

* Main way Americans build wealth
* Long-term, more affordable than renting
* Frees up rental units in the in the housing spectrum



Median Household Wealth

Wealth Gap by Income

$400,000
$369,631

$350,000

$300,000 $295,146

$250,000
$211,871

$200,000

150,000
? $123,075

$100,000

$49,552

$50,000 $31,590
s . N
0 ||

Under $20,000 $20,000 to $50,000 $50,000 to $75,000 $75,000 to $100,000

B Homeowner M Renter



Median Household Wealth

Wealth Gap by Race
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Net Value of Homeownership Asset Over Time
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Assumptions: $200,000 purchase price using Homewise SuperPrime financing. Automatic savings includes principal paydown
of purchase loans and initial down payment. Leveraged Appreciation assumes 2% annual appreciation in home value.




Homeowners Build Wealth

As of March 2024, households that purchased a home with
Homewise in 2018 had built equity in their homes totaling $65.7
million, an average of $171.2k per household.

71% of that equity, or roughly $46.76 million in assets, accrued to
households of color.
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Share of Income Spent on Housing, by Income
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Source: 2019 American Community Survey.
Note: The data are limited to households with annual incomes greater than or equal to annual housing expenses.



Share of Low- and Very Low-Income Households
Who are Cost Burdened
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Source: 2019 American Community Survey.
Note: The data are limited to households with annual incomes greater than or equal to annual housing expenses.



Share of Low- and Very Low-Income Households
With a Low Housing Cost Burden
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Source: 2019 American Community Survey.
Note: The data are limited to households with annual incomes greater than or equal to annual housing expenses.



Homeownership's Affordability "Big Bang"

= Rent payment
~ Mortgage payment

- Mortgage payment + maintenance and improvement costs
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Sources: 2019 American Housing Survey and Urban Institute calculations.
Note: The mortgage payment includes principal, interest, taxes, and insurance.



Housing Expense Ratios over Time

= For renters

For homeowners (mortgage payment only)

For homeowners (mortgage payment + maintenance and improvement costs)
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Sources: 2019 American Housing Survey and Urban Institute calculations.
Note: The mortgage payment includes principal, interest, taxes, and insurance.



Absolute Monthly Housing Expenses over Time
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Rent payment Mortgage payment (minus the principal)
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Sources: 2019 American Housing Survey and Urban Institute calculations.
Note: The mortgage payment (minus the principal) includes interest, taxes, and insurance.



Housing Spectrum

Supportive Subsidized Assisted Market Market
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Land-Use Reform Boosts Supply, Affordability

Homes added (2017-2023) and rent growth (2017-2024)
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Percentage Change in Starter Home Production

by State 1980-2019
[
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Source: https://myhome.freddiemac.com/blog/research-and-analysis/20211013-starter-homes



New Homes Under 1,400 SF as a Share of New Homes
in the U.S. by Year
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Source: U.S. Census Bureau Survey of Construction. Retrieved from: https://www.census.gov/construction/chars/current.html



THE

HOMEWISE MISSION
is to help create successful
homeowners and strengthen
neighborhoods so that
individuals and families can
improve their long-term
financial wellbeing and
quality of life.
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Homewise Business Model

Buyer Mortgage Community
Marketing Assessment Real Estate Real Estate Lending Development
& Outreach and Sales Services Development and Loan and
Preparation Servicing Neighborhood

Q.’ Revitalization
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Successful Homeownership

Each function is aligned with the next, building
the foundation for customers’long term financial
security and the organization’s self-sufficiency

Home
Improvement
and Refinance

Lending

A




A Proven Path to Affordable Homeownership
|

While Homewise works with people from all income levels, we specialize in helping first-
time homebuyers navigate an achievable path to homeownership through the following
services that, together, can provide a seamless home buying experience:

FREE COACHING & EDUCATION
in English and Spanish to help
clients become financially
prepared, qualify for the best
possible mortgage, and make
sound home purchase decisions.

NON-COMMISSIONED REALTORS®
who will guide clients through the
home buying process at their own
speed and help them find the right

home for their budget and lifestyle.

DOWN PAYMENT ASSISTANCE (DPA)

to give qualifying modest-income buyers the boost they need to
overcome one of the largest barriers to owning a home. DPA
bridges the savings gap, provides ‘instant’ equity, and reduces
the amount that must be borrowed, resulting in lower monthly
payments and greater affordability.

AFFORDABLE, FIXED-RATE MORTGAGES

with low down payments—typically just 2% — and stable
monthly payments for the life of the loan. In addition, we
structure our loans to eliminate the need for mortgage
insurance, saving clients even more.



Financial Wellbeing of Clients

Homewise Homebuyer Advisors and Home Purchase Coaches help clients
overcome 3 main financial obstacles: credit, debt, and savings

FY23 results:

$6,985

Credit Monthly Debt Payment Savings
Average increase of clients Median decrease of clients who Median increase of clients who
who started with a score under started with a 10% or more debt started with less than $5,000 in

640 and became Buyer Ready ratio and became Buyer Ready savings and became Buyer Ready



Monthly Payment on a $200,000 Mortgage
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FHA Mortgage Insurance

Mortgage Amount: $200,000

Total Cost Over

Upfront Premium 1.75% - $3,500

Annual Premium 0.55% $92.00 $33,000

TOTAL $36,500



Tessera 78 12 Completed
ElCamino Crossing 77 21 Completed
Casa Pacifica 5 4 Completed
Under construction, will be completed by
Desert Sage 82 32 spring 2025
Miraflores 56 22 Under construction
Renovation of existing units underway;
Los Canales 14 14 construction on new units to start fall 2024
Rufino Centro 60 24 Obtaining entitlements
Los Prados 161 81 Obtaining entitlements
Senderos 1500 500 Acqw-rl.ng property within Senderos, in
addition to property already owned
Tierra Contenta Iq qegotlatlon to acquire the property;
1500 600 anticipate purchase and sales agreement
Phase 3A . :
will be executed in August.
Totals 3533 1410




Location: South Side of Santa Fe

# of units: 56 new single family detached homes

Affordability: All homes priced below market median, with
22 homes for low-to-moderate income buyers.



DESERT ROSE DESERT MARIGOLD .
4 BR -2 BATH - 1,544 SF 3BR-2BATH - 1,377 SF INCOME TER: % OF AREAMEDIANINCOME
65% <80% <100%  <120%
1 bedroom Home
Market Value $ 320,000 $ 320,000 $ 320,000 $ 320,000
Homebuyer Assistance $ (174,750) $ (132,500) $ (90,000) $ (33,750)
Affordable Price $ 145250 $ 187,500 $ 230,000 $ 286,250
SER-2SBATH-WEISSE yiriarvisig $ 380,000 $ 380,000 $ 380,000 $ 380,000
~ Homebuyer Assistance $ (214,750) $ (166,250) $ (118,000) $ (563,500)
Affordable Price 3 165,250 $ 213,750 $ 262,000 $ 326,500
3 Bedroom Home
Market Value $ 445000 $ 445000 $ 445000 $ 445,000
3BR 2.5 BATH - 1,886 SF 3BR 2 BATH - 1,353 SF Affordable Price $ 185,500 $ 240,000 $ 204,250 $ 367,000
4 Bedroom Home
Market Value $ 510,000 $ 510,000 $ 510,000 $ 510,000
Homebuyer Assistance $ (304,500) $ (244,000) $ (183,000) $ (102,500)
Affordable Price 3 205,500 $ 266,000 $ 327,000 $ 407,500
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Location: Santa Fe
40 single homes, 23 residential condos,

# of units:
and 10 live-work units

Affordability: 30% of homes are affordable
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FUTURE ACEQUIA TRAIL

NEIGHBORHOOD
PARK & ACEQUIA TRAIL
6.3 ACRES

SINGLE FAMILY HOMES




FY2024 Key Results

FINANCIAL & HOME HOMEWISE
HOMEBUYER PURCHASE: HOMES:
COACHING: Z

360

homeowners created 57 energy-efficient

clients who received who are building wealth homes sold
free 1:1 coaching in and improving their
English and Spanish financial wellbeing 8 homes renovated

HOME IMPROVEMENT: HOME REFINANCE:

clients who were able
to invest in their homes
with energy-efficient
upgrades

1 9 clients who saved
money with a lower
interest rate




Low Delinquencies

Delinquency Rates (Q4 2023)
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Successful Homeowners
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